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ABM Account Qualification Template
1. Basic information
Account name: [Enter Account Name]
Industry: [Specify Industry]
Geographic Location: [Specify Location]
2. Firmographic details
Company size: [Small/Medium/Large/Enterprise]
Annual revenue: [Specify Range]
Number of employees: [Specify Range]
3. Technographic information
Technology stack: [List of Technologies Used]
Preferred platforms: [Specify Platforms]
4. Decision-making unit
Key decision-makers: [Identify Decision-Makers]
Influencers: [List Influential Stakeholders]
5. Buying signals
Engagement history: [Specify Past Interactions]
Behavioral indicators: [Identify Key Behavioral Signals]
Timing: [Indicate Buying Timeline, if available]
6. Fit with ideal customer profile (ICP)
Alignment with ICP: [Check if the account aligns with ICP]
ICP criteria met: [Specify ICP Criteria]
7. Challenges and Opportunities
Identified challenges: [List Key Challenges]
Potential opportunities: [Highlight Potential Areas for Growth]
8. Historical performance
Previous interactions: [Summarize Past Engagements]
Conversion history: [Specify Conversion Rates]
9. Competitive landscape
Competitors: [Identify Main Competitors]
Competitive advantage: [Highlight Your Competitive Edge]
10. Scoring
Lead scoring: [Assign a Score Based on Criteria]
Priority level: [High/Medium/Low]
11. Additional notes
[Include any additional notes or specific details]
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